
B u c k e y e  L i f e  R e s o u r c e s 

L i f e  S e t t l e m e n t  F i d u c i a r y  

 
Do you know what it feels like to find a $100 bill in a pair of pants you 
haven’t worn in ages ? Imagine finding $94,000 unexpectedly. That 
was the case in the following life settlement scenario.  
 

 

Unaware of the life settlement option, the 
policy owner planned to let his coverage 
lapse. That’s when his financial advisor 
introduced the prospect of a policy sale in 
lieu of walking away empty-handed. 
 

Following a comprehensive auction  
designed to maximize the sale price,  
t h e  s e l l e r  p o c k e t e d  t h e  equivalent 
of 940 Ben Franklins ! 

 

 

 

 

It ’s important to consider life settlements 
when they ’re in the best interest of your 
c l i e n t s .  P l e a s e  e n l i s t  t h e  h e l p  o f  a  
f iduciary l ike me when doing so.  

 

C a s e  D e t a i l s 
P o l i c y  P o l i c y  o w n e r  /  i n s u r e d  A u c t i o n  

Death benefit $1,500,000 Age 77 Buyers approached 13 

Type Universal life Health Good Competing offers 22 

Annual premium $39,000 Life expectancy 13 years Seller’s proceeds  $94,000 

Surrender value $0 Reason for sale Affordability Tax liability $0 

T o d d  E v e r s o n   •   b u c k e y e l r . c o m   •   ( 2 1 6 )  9 2 6 - 9 3 1 0 


